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walk, and roadway
elevations, and utili-
ties so that water runs
away from the build-
ing and to avoid
“ponding” of water
which could cause un-
necessary foundation

damage/failure ovr pre-

mature maintenance
problems. Civil engi-
neers may elevate a
pad with engineered
fill to raise the build-
ing out of the flood
plain and to increase
load-bearing capacity.
Call our LA

Construction HOTLINE:
(602) 604-8573

Contractors @
Year-End

As we approach
another Year-end, it is
always interesting to note
the “Contractor’s Year-
End Phenomena” and
how it may affect your
construction project. Be-
tween Thanksgiving &
New Years very little will
happen in the way of new
construction projects. Par-
ties, completing current
projects, losing some sea-
sonal labor, and cold
weather all direct a con-
tractors attention away
from taking on new con-
tractual relationships.
Two weeks before and
after Christmas are espe-
cially effected. With re-

tail projects the phenom-
ena is even more acute
because most retailers
generate the majority of
their revenues between
Thanksgiving & Christ-
mas.

Although large jobs
(relative to thecontractor),
regardless of the time of
year, are generally ex-
empt, medium & smaller
projects may be able to
capitalize during this
time on two scenarios:
(1) contractors who are
still trying to make their
current year projections,
and (2) contractors who
are trying to fill their
backlog early for the fol-
lowing year so they can
get to their break-even
point earlier. Although
each project and contrac-

tor have their own id-
iosyncrasies, knowledge
of each contractor’s situa-
tion, in these regards, may
be helpful during contract
negotiations and ulti-
mately in the cost struc-
ture of your project.

HOUSING FORECAST
(000)
97 98 99

Housing Starts
SF 1,140 1,248 1,156
MF 338 348 311

New Home Sales
807 871 828

Source: NAHB Economics

2




